
 
 

 

"I wouldn't give a fig for the simplicity on 
this side of complexity; I would give my 
right arm for the simplicity on the far side 
of complexity"  – Oliver Wendell Holmes — 

 
 

 
October 12, 2015 

 
It seems most folks yearn for simple answers to life’s many complex problems.  And there appear to be 
more than enough people willing to offer simple “solutions” to everything from keeping us young, losing 
weight, making a quick buck, fixing economic or political problems, or meeting financial security goals.  
Too bad most don’t actually work.   
 
The human body is an incredibly complex system—and scientists have dedicated their entire lives to 
solving the many puzzles to keeping us healthy.  So too have economists, social scientists, politicians, 
and investment professionals sought to create systems designed to promote security and success for 
mankind.  Both ventures are never-ending works in process—with few simple answers.  Our hope is that 

a few remarkably talented, dedicated, and visionary souls can once in a while turn complexity into elegant simplicity.   
 
We believe a disciplined approach to wealth management offers the opportunity to create elegant simplicity out of the 
incredible complexity of financial life.  It starts with clearly defining (“crystallizing”) goals—what you want.  This initial process 
is perhaps the most difficult, yet important—for as Yogi Berra said “if you don’t know where you’re going, any road will get 
you there”.  Wanting “to retire” just isn’t enough—we need to set a realistic spending target and date.  Wanting “good 
returns” just isn’t enough—we need to think about how much risk should/can be taken in seeking returns.  Once we clearly 
understand goals, we can diligently gather facts about current and likely future resources—and compare them with future 
goals/needs.   We can compare alternative investment strategies to see what kind of approach  is most likely to work.  We can 
identify hidden risks (natural disaster, theft, sickness or injury, or even death) to determine where protection may be needed.  
We can decide what, if any, changes need to be made to reach goals—cutting spending, saving more, modifying investment 
strategies, seeking to reduce taxes, getting insurance/estate plans updated, etc.  Elegant simplicity comes in having clearly 
defined action-items focused on meeting a wide range of goals with different time horizons and importance.  Not simplistic—
but rather an elegantly simple planning RoadMap.    
 
We also believe in the elegant simplicity of creating well-diversified portfolios that are prudently aligned with plans/goals—
and sticking with them.  But this doesn’t make for good TV or headlines.  Fear and greed both sell—but fear is a far more 
powerful emotion and more widely used to attract attention.  Folks are much more likely to watch a weather report about a 
strong potential storm than an expected streak of good weather.  (If you don’t believe me, just think about forecasts of a 
possible snow storm in Seattle).  And while I don’t have ratings data, I’m pretty sure CNBC viewership is higher when markets 
experience big declines than when they are rising.  The problem is that the very process of watching scary news makes us 
even more fearful.  Who can forget FDR’s famous saying “all we have to fear is fear itself”—as they are words to live by.   
 
For quite some time, we  suggested that a correction was overdue—not knowing when it would occur but being confident 
that history was due to repeat itself.  The downturn during Q3 may have been the correction—or just the start of more to 
come.  No one knows for sure—and we’ve seen a nice little rebound since quarter-end as I write this letter.  Here is an 
interesting chart showing stock market corrections over the past 55 years: 
 



 
 
So, yes, financial markets had a tough time in Q3—with the worst quarterly results since 2011.  Stocks are down around the 
world amid a variety of worries including if/when the Fed will raise interest rates, a strong US dollar, potential impacts of an 
economic slowdown in China, political unrest in traditional hotspots, and more.  Yet, in spite of predictions of rising interest 
rates by 98% of forecasters last year (according to WSJ columnist Jason Zweig), interest rates have actually fallen causing 
bond prices to go up.  The impact of rising bond prices has, as anticipated, helped mitigate the impact of falling stocks for 
well-diversified investors.  While this doesn’t mean most investors haven’t seen account values fall, it does mean declines 
aren’t nearly as bad as headline news might suggest.  Here is a look at how various markets have performed—highlighting the 
volatility over shorter time periods and the more predictable rewards over longer time horizons.   

 

 
 
While the recent correction has left most diversified/balanced portfolios with moderately negative returns over the past year, 
they still show positive longer 3, 5, and 10+ year returns.  And keep in mind, with most of our client portfolios holding 30-60% 
in bonds, cash needs can be met without being forced to liquidate stocks while they’re down.  I find it interesting that the 
diversified/balanced Vanguard Star Fund (VGSTX) was down only 66% as much as the S&P 500 YTD—yet enjoyed 87% of the 
S&P 500’s returns over the past decade…and actually outperformed the stock index over 15 years.  This is consistent with 
other studies we’ve shared with clients over the years that show how diversified/balanced portfolios tend to capture the bulk 
of stock market returns over long time periods—but this quite a bit less risk.  But who the heck would watch a TV show or 
read a long article about all of this?  It’s way more exciting to feature headlines like “market plunges” and to have some 
“talking head” give their best guess (simplistic prediction) about where markets are headed—or their outlook for some 
particular investment.  Frankly, we prefer the elegant simplicity of holding a well-diversified portfolio that matches your risk 
tolerance and goals—knowing markets rise and fall with little actual predictability but a long history of rewarding patient 
investors.   
 



This seems like a good time to think about risk—how much you should/need to take in seeking returns necessary to meet long 
term goals along with evaluating how much risk you can likely tolerate (and still stick with your plan).  This is an important 
part of our work—and we truly can help.  It seems wise to update financial plans to make sure we are clear about financial 
goals and what you need to do to reach them.  We can then “stress-test” plans using Monte Carlo simulations that help us 
look at the potential impact of good and bad markets in reaching your most important financial goals.  If making an 
investment change is warranted—or you just can’t take what could well be more uncertainty—we can make portfolio 
adjustments for you.  This process can be an elegant way to help you deal with markets that can be both scary and euphoric—
while hopefully helping you avoid making the kind of drastic strategy changes that history suggests are so harmful to long-
term success.  Please understand that tough markets worry us too, as we’re subject to the same kinds of human emotions you 
experience.  And we worry about how economic/market challenges will impact you and all of our clients—probably more 
than you do.  But we remain convinced by thoughtful research and our own experience that “staying the course”, while often 
painful to do, is usually the best course.  Remember, deciding to do nothing is still doing something.   
 
As always, we’re here to talk through things anytime you want.  The end of summer and heading into the final quarter of the 
year might make this a good time for us to meet—so just let us know when you want to get together.  Thank you for your 
continued trust and confidence.  
                                                                                                                                                                                                                 
Kirk P. Greene, CLU, ChFC, President 
Greene Wealth Management, LLC   
1301-5th Avenue, Suite 3410 
Seattle, WA 98101 
www.greenewealthmgmt.com  
Phone 206.623.2200 
Fax 206.623.2202 
 
This newsletter contains general information that is not suitable for everyone.  The information contained herein should not be construed as personalized investment 
advice.  Past performance is no guarantee of future results. This newsletter contains certain forward-looking statements which indicate future possibilities. Due to known 
and unknown risks, other uncertainties and factors, actual results may differ materially from the expectations portrayed in such forward-looking statements.  Additionally, 
this newsletter contains information derived from third party sources. Although we believe these sources to be reliable, we make no representations as to the accuracy or 
completeness of any information prepared by any unaffiliated third party incorporated herein, and take no responsibility therefore. There is no guarantee that the views and 
opinions expressed in this newsletter will come to pass.  Investing in the stock market involves gains and losses and may not be suitable for all investors.  Any reference to a 
market index is included for illustrative purposes only, as it is not possible to directly invest in an index. Indices are unmanaged, hypothetical vehicles that serve as market 
indicators and do not account for the deduction of management fees or transaction costs generally associated with investable products, which otherwise have the effect of 
reducing the performance of an actual investment portfolio. Information presented herein is subject to change without notice and should not be considered as a solicitation 
to buy or sell any security.  
 
Greene Wealth Management, LLC (“GWM”) is an SEC registered investment adviser with its principal place of business in the State of Washington.  GWM and its 
representatives are in compliance with the current registration and notice filing requirements imposed upon registered investment advisers by those states in which GWM 
maintains clients.  GWM may only transact business in those states in which it is registered/notice filed, or qualifies for an exemption or exclusion from registration/notice 
filing requirements.  This brochure is limited to the dissemination of general information pertaining to its investment advisory services.  Any subsequent, direct 
communication by GWM with a prospective client shall be conducted by a representative that is either registered or qualifies for an exemption or exclusion from registration 
in the state where the prospective client resides.  For information pertaining to the registration status of GWM, please contact GWM or refer to the Investment Adviser 
Public Disclosure web site (www.adviserinfo.sec.gov). 
 
For additional information about GWM, including fees and services, send for our disclosure statement as set forth on Form ADV from GWM using the contact information 
herein.  Please read the disclosure statement carefully before you invest or send money. 
 
To unsubscribe click here or, you may write to us at Greene Wealth Management, LLC, 1301-5

th
 Avenue, Suite 3410, Seattle WA 98101 Attention: Email Unsubscribe. 
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